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The Ultimate Enterprise ICT Solution

DOUZONE is an ICT Group.

ICT creates and sustains businesses and
Helps your business succeed. |

DOUZONE ICT maximizes your ability to

Communicate and Collaborate, Mapage your Workforce,
Create Products and Provide Services,

Operate Funds, and Protect Company’s Information.
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1. Business areas Company Overview | 3

The Only Company in Korea that Provides
Comprehensive Enterprise Solutions & Services

Solutions (For corporate clients) Key clients Profit model
ERP &\ GroupWare f ) ( o
Small ‘ | Licensing

Corporations (Registration fee)

Data 6 E-Fax ) [
Security S_mall&_( o
] | medium-sized X Customizing
Corporations
E-Tax Invoice More established ) [ )
i . m Maintenance &
Medium-size .
repairs

corporations

2| |5 | |EP| |

Conglomerates E Platform
° Service Fees

[i On—Premise] [ g Platform ]
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ERP Line up

Company Overview |

4

Number of
employees

4

h

Extended ERP

ERPIU

Over 4,000

Cumulative Customers

Standard ERP

ICUBE

Over 16,000

Cumulative Customers

Lite ERP

Smart A

Over 110,000

Cumulative Customers

ERP 10

Amaranth 10

W=HAGO

% ERP 10 is On-premise version only.

% Smart A product will be discontinued from technical support.

Revenue

Ranked

1st

in market share

(based on the
cumulatjve number
of customers)




3. Revenue(based on consolidated financial statements)
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YoY16% A

262,663

N

2019
Growth d
th‘l"gvi;S?ypeaar: 7% 15% ~2% -10%
- o ()
99,250 97,541
86,475 87,644

% of Total
Revenue

<D

306,456

518,747

D

504,303

—@
2020 2021
15% 11% 3% 13% 99
34% -29% -9%
lg%/o/o ° — 20/9, e
123,874 127,584
111,918
98,762

71,240
64,441 2889 65,116

O

2022

[Unit : million KRW]

150%  -19% -8%

55% o . ®

11%
32,398

26,092 23,959

s [0 -

‘19 20 21 22
Lite ERP Business Division

(Lite ERP, CLOUD, WEHAGO, E-finance)

‘19 ‘20 21 22
Standard ERP Business Division

(Standard ERP, CLOUD, Amaranth10,
Groupware, Security)

19 20 21 22

Extended ERP Business Division
(ERP iU, ERP10)

‘19
Others
(H/W, Mobile, Overseas, Rent, Consolidated
Sales etc.)



3-1. Lite ERP | Revenue Status (Consolidated Basis) Company Overview | 6

Lite / Revenue Status [Unit : Million KRW]
2019 2020 2021 2022

Classification
Revenue YoY Portion(%) | Revenue YoY Portion(%) Revenue YoY Portion(%) | Revenue YoY Portion (%)
(Or%i—tsrgrljﬁse) 39,015 -1% 15% 34,720 -11% 11% 27,173 -22% 9% 28,115 4% 9%
CLOUD 32,803 16% 13% 30,636 -7% 10% 27,170 -11% 9% 25,123 -8% 8%
WEHAGO 880 1,175% 0% 19,714 2,140% 6% 34,060 73% 11% 26,806 -21% 9%
E-tax Invoice 13,777 6% 5% 14,180 3% 5% 9,138 -36% 3% 7,600 -17% 3%

Total 86,475 99,250 32% | 97,541

Note) The above sales ratio indicates the ratio of each product sales to total Sales.

Percentage of sales by product in Lite ERP Business Division (%)

On-premise

8% On-premise
(o)

32%

On-premise

On-premise 35%

45%

WEHAGO
31%

WEHAGO
35%

WEHAGO
20%

WEHAGO
1%

Note) The above sales ratio indicates the ratio of each products sales to total sales of platform Business Division



3-2. Standard ERP business division Revenue Status (Consolidated Basis)
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Standard ERP Business revenue status

[Unit : Million KRW]

o 2019 2020 2021 2022
Classification - - - -
Revenue YoY Portion(%) | Revenue YoY Portion(%) | Revenue YoY Portion(%) | Revenue YoY Portion (%)
%6?@%?;%%’ 40,030 15% 15% 46,218 16% 15% 47,866 4% 15% 41,749  -13% 14%
CLOUD 19.363 12% 7% 22,558 17% 7% 24035 7% 8% 23915 1% 8%
Amaranth10 - - - - - - 1,940 - 1% 12,451 542% 4%
Groupware 27,631 5% 11% 31,946 16% 10% 40,166 26% 13% 40,311 0% 16%
Information 11,738 3% 5% 11196 5% 4% 9867  -12% 3% 9158 7% 3%

Security

38%

111,918

123,874

39%

127,584

Note) The above sales ratio indicates the ratio of each product sales to total sales

Percentage of sales by product in Standard ERP Business Division (%)

On-
premise
40%

On-
premise
41%

Informatiol
80

Amaranth10
2%

Note) The above sales ratio indicates the ratio of each product sales to total sales of Solution Business Division.

On-premise
39%

On-premise
34%

Amaranth10
10%




3-3. ERP Business Division Revenue Status (Consolidated Basis)
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Extended ERP Business Division Revenue Status

[Unit : Million KRW]

2019 2020 2021 2022
Classification
Revenue YoY Portion(%)  Revenue YoY Portion(%) = Revenue YoY Portion(%) = Revenue YoY Portion (%)
Extended ERP- 4 449 35% 25% 62,889 2% 21% 71,240 13% 22% 65116 9% 21%
(On-premise)

Total

64,441

35% 25% 62,889 -2% 21% 71,240 13%

Note) The above sales ratio indicates the ratio of sales by product to total sales.

Percentage of sales by product in Extended ERP Business Division (%)

2019, 2020, 2021, 2022

ERP(On-
premise)
100%

Note) The above sales ratio indicates the ratio of each product sales to total sales of Extended ERP Business Division.

22%

65,116 -9% 21%



4. Revenue Analysis (based on consolidated financial statements)
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* FY2022 of newly acquired customers 18% vs. retention rate (up-sell, cross-sell) of 82% shows strong customer loyalty.

* FY2022 of license fee is 38% of total revenue vs. maintenance/service fee of 62%. Yearly maintenance fee growth of 4%.

New Customers vs. Existing Customers

[Unit : Million KRW]

2019 2020 2021 2022
Classification G h G bR
Revenue  Portion(%) Revenue  Portion(%) Revenue @ Portion(%) Revenue Portion (%) (?g% roon) i
New Customers 33,419 13% 51,541 17% 51,956 16% 55,988 18% 4,032 8%
Eﬁissttmers 229245 87% = 254914 83% | 266,791 84% 248315 82%  -18,476 7%
262,664 100% 306,456 100% 318,747 100% 304,303 100% -14,444 -5%
License Revenue vs. Maintenance / Service Fee Revenue [Unit : Million KRW]
2019 2020 2021 2022
Classification c h c hR
Revenue Portion (%) Revenue Portion (%) Revenue Portion (%) Revenue Portion (%) (rYoc\)/;t) roon) ik
License 118,716 45% 133,291 43% 136,722 43% 114,221 38% -22,501 -16%
Maintenance / 143,948 55% 173,164 57% 182,025 57% 190,082 62% 8,057 4%
Service Fee

262,664 100%

306,456

100% 318,747 100% 304,303

100%

-14,444
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1. WEHAGO Platform Business | 11

* Online business platform service that provides variety of business environment for the enterprise
* Accumulating Big Data through WEHAGO and analyzing / forecasting through Al technology to create new business models

in FinTech, X-Commerce and Advertisement.

B 8O0 0 ® 0 8 B

Accounting Logistics WE Talk Calendar / E-mail E-Tax invoice E-Fax WE builder
To-do / Note
B : D .
T2 0 G
Corporate  Individual Tax Client Contact Clients WE Drive Expense Cloud cam Credit guard
Tax Adjustment  Adjustment  Management Lite

WEHAGO Platform

BigData / Al @ Corporations / Employees

( @ FinTech & X-Commerce ﬁ Advertisement




2. NAHAGO Business | 12

* Applications that connect employees and businesses linked to WEHAGO
+ Systematic process automation with wage statements mandated by the Revised Labor Standards Act, working hours management,
year-end settlement, electronic payment, messenger

Method to communicate with company and employees,
Free mobile app NAHAGO

Provide Mobile - only service Market Size

9:41 wll B K all
i1l Issuance of wage
—— o =  ZoiBAM 12 million scale 9
statements
o Aoz > (
< AA71€2Unit > 7|&2Cell
128 254 282 ; | 202! 21 252 ZOIHAA? r ~
03 04 05 06 07 08 09 : .
mu ot w | o | o W=HAGO Working Hours
S e : Company in use Management
\_
Lto| AE LI 225N Q?
Q=L Holep)>
a N
2021 v — . e
0 W=HAGO T Simplified year-
FAZEM 4 | BEMUE 1 128 SO AN e . . —
. Tax accounting office == end settlement
11 S0{EMAM =) k J
Lbskaer Qkaot 5
st eJIi-.‘-’_—ﬁlA}‘a'i‘ &. g‘ 108 Z01MA — 4 N
4 = edge
P W=HAGO T 9% ’ Company
- SO SN GEE 98 SHBMN ‘ .
e mmm e e Small business owners Messenger
— \_ _J




3. Lite ERP CE: Cloud/WEHAGO Sales and Conversion Status & Revenue Comparison Business | 13

* Intensive sales & marketing activities towards the 36,000 On-premise clients that have not yet switched to Cloud/WEHAGO.

Cloud/WEHAGO to Total Sales Ratio among New Clients

2019 2020 2021 2022
Classification
Number of Sales Share Number of Sales Share Number of Sales Share Number of Sales Share
On-premise 2,360 63% 1,944 43% 1,499 28% 1,478 33%
Cloud/WEHAGO 1,372 37% 2,586 57% 3,854 72% 3,064 67%

3,732 100% 4,530 100% 5,353 100% 4,542 100%

Cloud/WEHAGO Conversion from On-Premise

Number of Converted
Classification
2019 2020 2021 2022

Clients who converted to cloud/WEHAGO format 3,187 6,542 6,377 2,924
Note) On-premise clients began converting to WEHAGO in FY19 4Q
On-Premise & Cloud/WEHAGO Client Status

Classification Number of Clients Share

On-premise Clients 36,282 59%

Cloud/WEHAGO Clients 25,034 41%

Total 61,316 100%

Note) As of Dec. 31, 2022
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1. Amaranth 10 Business | 15

* Combination of ERP and UC
* Amaranth 10 is a B2B Platform that create new value and innovate corporate productivity through convergence between core

corporate solutions.

Combining the beginning and

end of a task into one

Amaranth 10

From task management to decision

Amaranth10

making, from making to sharing and
collaboration of the documents.
From enterprise resource
management to sales process,

all available in Amaranth 10.

B
A
('FORME

Management of Electronic .
Employee's affairs ERP authorization ONEFFICE Mail ONECHAMBER Schedule CRM




2. Amaranth 10 Overview and Target Market Business | 16

* Transitioning Standard ERP products to launch

management modules in 2021, Distribution modules in 2022 and manufacturing Module will be released in 2023.
Number of Employees

A
Extended ERP
100 People
Standard ERP
ICUBE @ BizboxX
AmOrO ﬂth 10 Ta rget Standard ERP Groupware
New / Existing New / Existing
M ar kEt Customers customers
50 people
Lite ERP
5 People
1 person

Amaranth 10

i A th 10
ERP gg?ﬁ'ﬂﬂ? f‘j;{?éirl]es ERP (All Modules) & Manﬁg‘ea;]aer:&hdg dule D|str|rITa]3’E|aor:1 Module Manufacturing Module
P 9 Groupware Integration Development to be released
Development Released Released
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Expansion of Customers (Market) _ Growth strategy Business | 18

W=HAGQ C FinTech Business )

Amaranth 10 C X-Commerce Platform )

ERP 10 C Healthcare Solution )

Expand to the medical industry market
and added high-value business

Platform Business

---------------------------------------------------------------------------------------
. .

. .

. .
03 .

§ B\ oo, /(B ) () BY( @
: Expansion,

Small Hospitals & FinTech Commerce
corporations Medical Center Clients Clients

Small & More established : p
medium-sized medium-size Conglomerates /¢ & New k. Corporations

Customers

-
N o
. K
' .
--------------------------------------------------------------------------------------



FinTech
X-Commerce
Healthcare

1. FinTech_Securitization of Accounts
Receivables

2. Corporate Information Inquiry
Business

3. X-Commerce Platform

4. Healthcare Solution



1. FinTech_Securitization of Accounts Receivables Business | 20

* Artificial intelligence-based financial service using accounting big data. / Service Name: Golden Toad

Transaction

Purchasing B 0 Selling
Company Company
Transaction Transaction .
I E-T
Validity Risk S
* Flexible Payment Evaluation Valuation * Receive Payment
Terms ¢ System Model < e (D+2 days)
* Increase Operating ‘ Request for * Increase Operating
Funds Turnover — Securitization Funds Turnover
VV — H AG o of Account
4 Receivables’ e
- ‘Securitization of A/R’ Application
- Corporate Credit Information
- Transaction Validity Evaluation Info
e Payment Request l
. FACTOR
@ Shinhan Bank KOSME &z [ R ° ........................
................................................. e, ST
Payment & KoreaEximbank > Welcome (D +2 days)

% Currently under communication with number of other financial institutions



1-1. FinTech_Account Receivable Securitization: Comparison of similar service and competitive edge Business | 21

+ Comparison of similar services for Account Receivable Securitization

Account Receivable Mortgage Electronic Bill

Service that pays for the sales bond held by

Instead of paper promissory notes, _
sellers in the open market on the same day

Service that applies for loan with _ L
electronic Securities circulated on the

Account Receivable as a collateral, and , or the next day
. . Internet . .
discount rate is low Does not affect the credit rating, Solves the

HEr AT I Il el S LD ) problem of delayed payment(up to 70days)

+ Existence of right to claim reimbursement for

» Existence of right to claim reimbursement for selling company
selling company (Causing serial corporate bankruptcy if purchasing
(Causing serial corporate bankruptcy if company is bankrupt) + Unable to support general inter-business
purchasing company is bankrupt) + Credit limit reduced when electronic bills are commerce
* Issue can done only by corporates with Certain discounted
qualifications « Issue can done only by corporates with Certain

qualifications

W=HAGQ Account Receivable Securitization(Golden Toad)

No right to claim Applicable to Account
: 9 : Utilization of real-time Receivables arising from Does not have effect on credit
reimbursement for selling . : )
corporate data commercial transactions rating

compan _
pany between most companies




2. Corporate Information Inquiry Business : Service background Business | 22

+ Segmentation of the Credit Bureau business according to the revised Credit Information Act.

Revision of the Credit
Information Act

Corporate Information : : : Technology credit rating

L : : Create and provide ratings through Create and provide technology credit
Collecting, integrating, analyzing, and _ . ) _ _ _
: . ; credit evaluation of companies and information by evaluating the
processing corporate information. _
corporations technology value of a company

% On October 27TH 2021, DOUZONE BIZON obtained its first corporate information inquiry

Lincesed in Oct. 27th 2021 business license as.a non—fi.nancial institution, allowing it to collect, integrate, analyze, and
process corporate information.

% Since the corporate information inquiry business does not handle "credit evaluation” or "rating’,

it is a "license that does not require screening for model development.”



2. Corporate Information Inquiry Business : method

Business | 23

+ Method of consent to the collection and provision of corporate information

Source of
Corporate Information

I}

Client of
DOUZONE

Information consumer

_C

@ Consent to the collection and
provision of corporate information

~ @ [a

( % Delegation of Bookkeeping )

Bookkeeping

® Activation of information
provision reminder

TAX

'

Accounting
Office

Financial General
institution Company

—

@ Request for collection and @ Provide Corporat
provision of corporate information Information

DOUZONE BIZON

>_ % DATA

Analysis

% Bookkeeping Data

&
)"’ W=HAGO Process

)




2-1. Corporate Information Inquiry Business : Current problems and expected effects Business | 24

* Current problems : External audit companies and large companies have excessive financial benefits, but SMEs are excluded.

REEN Conclution

4 ) e D

s N
ﬁ + Lack of SMEs information Ext | audit .
* Accurate RISK measurement is impossible xternat audi comp:.anles
BANK ° Difficulties in developing financial products and large companies
. S
r w Excessive financial benefits
& * Alienated from financial benefits \ \. J
+ High dependence on collateral ) SME’s information - ~
and guarantee
| SMEs ) asymmetry problem % SME
( ‘ (Lack of credit
* Lack of real-time information on SMEs . . ) . .
E + Fail to satisfy the information on SMEs) Excluded from financial benefits
Traditional CB financial market information demand \. J/
\ J \ J

DOUZONE BIZON obtained ‘corporate information inquiry business license’

allowing it to collect, integrate, analyze, and process corporate information.

SMEs are lack information/reliability Providing inclusive financial services Strengthening the competitiveness of SMEs
Excluded from financial benefits through accurate evaluation of SMEs by activating alternative credit information
* Alternatives to solve SME’s * Pioneering new business

* able to measure accurate RISKs .. )
. combining ICT and finance
* Inclusive finance through

. . * Productive financial support
: . sophisticated risk measurement . "
for credit evaluation — Reinforcement of competitiveness

information asymmetry problem
+ Utilizing accounting data




3. X-Commerce Platform Overview Business | 25

» X-Commerce is a combination of various e-commerce types and various services from DOUZONE, such as wholesale and retail
distribution + MRO marketplace + media commerce, Which can be used by many trading companies
* Provides One-stop total service for all transactions through X-commerce platforms and linked services

Wholesale .

. Live
and retail
e e . Commerce
distribution

Corporate ERP Electronic WEHAGO

* Account Credit * Automatic * Video conference / * Securitization of * Simplifying Sales
Information accounting text / mail / fax Accounts Operations
* Big data delivery docume.nt Eic Receivables * Streamline
for clients processing - WEHAGO ONE « Purchase Fund integrated
* Product/order/sett Bizconnect support delivery and
lement information inventory
linkage management

DOUZONE BIZON X-Commerce Platform
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4. Healthcare Ecosystem (CareNetwork)

Leading the healthcare ecosystem by building various healthcare members into one integrated care network.

Health Care Big
Data Platform

Precision Medical Service
Platform

Clinical Data Warehouse by
each hospital

Data Cleansing and
Labeling

Data Processing and
Analysis Tools

Healthcare Al market place

Clinical Decision Making
System

&

Enterpise City
(Medical Cluster)

* Corporate Research
Institute, AI Start up

* Pharmaceutical
company (Development of
new pharmaceuticals)

* Reporting Insurers and
Healthcare Date Analysis

+ School(Human Resources
Development)

CARE
NETWORK

(5]

Hospitals

* Certified tertiary hospital

* General hospital General
Clinics

* Medical information sharing
& cooperation system

* Link with Health Insurance
Review and Assessment
service and Health
Insurance Corporation

* Local government medical
welfare service

* Management of hospital
beds in national disaster
situation

Public Institutions People(Patients)

* My-data centered on

mobile platforms

 Patient-centered medical

app service




4-1. Precision Medicine Big Data Service Platform

Business | 27

* Transformation of Medical Paradigm

The healthcare industry transforms its future medical paradigm with personalized diagnosis/treatment and prevention based on medical big
data algorithms through convergence with ICT

2nd Diagnosis Oriented 3rd Precision Meidicing 4th Predictive treatment
Diagnosis / treatment after An initial response Personalized Permanent care and early
Occurrence of the disease to disease Treatment prevention
Treatment of appropriate Treatment through early Optimal treatment considering Predict and manage disease out
symptom after onset of disease diagnosis of disease individual characteristics of patients breaks in advance
Depended on . i Customized diagnosis by Analyze a variety of
A . Diagnosis [ response to . ) .
Experiences of Medical : analyzing genetic and healthcare big data to
disease occurrence o . . . -
Personnel medical information identify potential illness

* Convergence of Medical Data and ICT

In the case of personalized and preventive treatment, convergence of various medical information and ICT technologies are necessary

TreatmeS;ct/a Clinical a Cloud Convergence of
Healthcare (Medical
Genometic Data Various Convergence of Big Data Industry) and ICT industry
Medical Medical ICT provides an environment that
Life (exercise habits) Informa Information and Technology enables the arlwalysis and
Data ml tion ICT Technology Al utilization of a wide variety of

information needed for healthcare
External factors and enables new health care to
(e.g. environments) — — IoT improve quality of life
Data




4-2. WEHAGOH

Business | 28

An integrated platform dedicated to hospitals and clinics that connects strong security and various medical services
From treatment to efficient communication, Accounting, and business management, all of the clinic’s duties are solved in one

eRPEP

He  mwad moMms  aw

/AU 0425 > amyy

o
24,0008 |

° L=t > 49 scup 50 >
° AR R 1 3R u | A | s e

Business Management Electronic Chart

* Individual disease tracking management
service

* Providing Patient- centered treatment
environment

* Understanding detailed hospital management

* Conjugate Billing Data

* Improve profitability though cutback
prevention

* Provide EMR with all data connected
together, including reception, medical
care, medical support, and billing

* Smooth Communication within the
hospital

+ Efficient Work Management

Communication Tool External Linkage Cloud Server Management

* Optimal user environment, strong
security service provided.

* Reduce management costs with cloud
computing service

« Link various test result(Self - integrated
service)

* Able to make decisions quickly
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(Financial Status)

1. Revenue Breakdown

2. Financial Result Overview




1. Revenue Breakdown(Consolidated Basis) Appendix | 30

[Unit : Million KRW/ based on consolidated financial statements]

2019 2020 2021 2022
Product Amount  YoY(%) Ratio(%) Amount  YoY(%) Ratio(%) Amount  YoY(%) Ratio{%) Amount YoY(%) Ratio(%)
Extended ERP 64,441  345%  24.5% 62,889  -2.4%  205% 71240  133%  224% 65116  -86%  214%
Extended | License 50,845 404%  19.4% 47,780  -60%  156% 53482  119%  168% 45100 -157%  14.8%
Business  -Maintenance 1359  16.2% 52% 15109  11.1% 49% 17,758 17.5% 56% 20016 12.7% 6.6%
Total 64,441 345%  245% 62,889  -24%  20.5% 71240  133%  22.4% 65116  -86%  21.4%
Lite ERP 39,015  -10%  149% 34720 -11.0%  113% 27173  -217% 85% 28,115 3.5% 9.2%
~License 9,584  -3.5% 36% 8072 -158% 26% 5477 -32.1% 17% 4703 -141% 1.5%
~Maintenance 29431 -01%  112% 26648  -9.5% 87% 21,696  -18.6% 68% 23412 7.9% 7.7%
Lite ERE | O e Greon Fasetd 32803 164%  125% 30,636  -66%  100% 27170 -113%  85% 25123  -75%  83%
WEHAGO 880 1175.4% 0.3% 19714 21402% 64% 34060  72.8%  107% 26806  -21.3% 8.8%
E-tax Invoice 13,777 6.2% 52% 14180 2.9% 46% 9138  -35.6% 29% 7,600 -16.8% 2.5%
Total 86,475 72%  329% 99,250  148%  324% 97,541  -17%  30.6% 87,644 -10.1%  28.8%
Standard ERP 40030  149%  152% 46218  155%  151% 47,866 36%  150% 41,749 -128%  13.7%
“License 22103 20.1% 84% 26976  22.0% 88% 27,458 1.8% 86% 19,323 -29.6% 6.3%
~Maintenance 17,927 9.0% 68% 19242 7.3% 63% 20,408 6.1% 64% 22,427 9.9% 7.4%
Stardand COUD o 4 Tcube cloud, I0C et) 19363 115% 74% 22558  16.5% 74% 24,035 6.5% 75% 23915  -0.5% 7.9%
(P Amaranth10 - - - - - - 1,940 - 0.6% 12,451  541.8% 4.1%
Groupware / Security 39,369 42%  150% 43,142 9.6%  141% 50,033  160%  157% 49,469  -11%  16.3%
~Groupware 27,631 48%  105% 31946  156%  104% 40166  257%  12.6% 40,311 04%  13.2%
~Security 11,738 2.7% 45% 11196 -4.6% 37% 9867 -11.9% 31% 9158 -7.2% 3.0%
Total 98,762 9.7%  37.6% 111918  13.3%  365% 123874  10.7%  389% 127,584 30%  419%
H/W, Mobile. ETC 5967  48.1% 23% 17538  193.9% 57% 11,391  -35.0% 36% 9736  -14.5% 3.2%
Overseas(Oman, Phillippine) 418 1166.7% 02% 1570  275.6% 05% 1396 -111% 0.4% 38 -97.3% 0.0%
Other  Rent 3229 594.4% 12% 10020  210.3% 33% 8335  -16.8% 26% 7562 -9.3% 2.5%
Consolidated 3371 -12.3% 13% 3270  -3.0% 11% 4970  520% 16% 6623 333% 2.2%
Total 12985  55.1% 49% 32,398  1495%  10.6% 26092  -19.5% 82% 23959  -8.2% 7.9%

\ 262,664‘ 100% 100% 306,456‘ 16.7% 100% 318,747‘ 4.0% 100% 304,303\ 5% 100%




2. Financial Result Overview (Consolidated Basis)

Appendix | 31

Revenue(YoY) Operating Profit(YoY) Net Profit(YoY)

[Unit : 100 Million KRW]

3,187

3,065 3,043

2,627

FY19

FY19 Fy20 Fy21 FY22

Total sales of 262.7 billion won, due to steady
growth in ERP and cloud business along with
satisfactory results in overall business sectors

FY20

Total sales of 306.5 billion won. New and existing
businesses create synergy, and the entire business
field grows evenly. The first domestic software-
based company to record about 300 billion Won
(annual) sales, achieving the highest performance
ever.

FY21

Total Sales of 318.7 billion won. Despite the
delays in corporate investment on IT
infrastructure due to the impact of Covid 19 and
low-demand season, overcoming the situations
and proved the stability and growth potential of
the business.

FY22

Total sales of 304.3 billion won. Slight decline in
sales due to market deterioration due to Covid-19
and delayed service provision due to manpower
shortage in the IT industry

[Unit : 100 Million KRW]

767

712
668

455

FY19

FY19 FY20 FY21 FY22

Leverage effects and controllable costs led do
continued growth in operating profit.
Operating profit ratio 25.4%

FY20

Operating profit 76.7 billion won. Leverage
effects and controllable costs led do continued
growth in operating profit.

[Unit : 100 Million KRW]

73 544

510

231

FY19 FY20 FY21 Fy22

FY19

Annual corporate tax rate for FY19, 23.2% based
on consolidated f/s. Net profit ratio, 19.4% and
dividends were paid out at 470 Won per share.

FY20

Net profit ratio, 27.1%.

Annual corporate tax rate for FY20, 20.6%
based on consolidated f/s.

Dividends were paid out at 450 Won per share.

FY21

Operating profit 71.2 billion won.Operating Profit
ratio 22.3%. Although the operating profit ratio
decreased due to one-off costs, it is expected to
improve the operating profit ratio as it is eflected
in the normal cost structure.

FY21

Net profit ratio 17.7%.
The annual corporate tax rate 24.2%
Dividends were paid out 450 Won per Share.

FY22

Operating Profit 45.5 billion KRW. Operating
Profit ratio15.0%

Operating Profit declined due to increase in
cost such as labor cost.

FY22

Net profit ratio 8.0%.Due to an increases in
one time other expenses(Loss of equity
method, Intangible asset impairment loss,
Goodwill impairment loss) Continuing income
and loss before income taxes and net profit
continued to decrease




Thank you

DOUZONE
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